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Telecomm “Green Shoots”

While the (over)use of the aforementioned term has made this
author feel a little green himself, especially as the overall economy
seems to be in a swan dive, within our focus area the term does not
seem misused. Consider the following:

.. In-Stat projects
a need for 90,000
Gbps of backhaul
capacity globally
by year end 2013.

.. when the going
gets tough, the
tough watch TV

.. final demand for
telecomm services
remains robust —
and that strong
players with
access to financing
can grow

While mobile handset sales seem stagnant, in a case of
ingenuity driving sales many operators are cost effectively
upgrading handsets through sim cards with built in
capabilities such as A-GPS, accelerometers. At the same
time, the lower costs of sim cards vs. handsets allows
operators to offer more attractive service bundles while
reducing Subscriber Acquisition Costs.

Prepaid mobile providers like Leap/Cricket, Boost and many
others are reaping a bonanza as cost conscience consumers
(many with freshly lowered credit scores) seek the best
value bundles.

AT&T recently reaffirmed their capital expenditure budget at
$17-$18 billion — ensuring a healthy revenue stream for a
host of equipment, component and integration providers. In
the process, they are doubling their use of high penetration
850 MHz spectrum, building 2100 new cell sites and
upgrading backhaul.

Speaking of backhaul, with smart phones driving a massive
increase in data traffic (thank you Apple!), and with the
transition from TDM to Ethernet underway, In-Stat projects a
need for (are you sitting down?) 90,000 Gbps of backhaul
capacity globally by year end 2013. No wonder Infonetics
estimates backhaul equipment sales rose 19% in 2008, with
continued growth projected out as far as the eye can see.
Speaking of Apple, as noted last month the iPhone app store
downloaded its one billionth app — no recession there!

Our friends at DirecTv proved that when the going gets
tough, the tough watch TV. Make that HiDef TV from a
satellite dish. With a little help from our other friends at
AT&T, DirecTv racked up 460,000 net new subscribers in
the first quarter of 2009 — its strongest quarter in four years.
And finally, the Fixed Satellite Services industry continued to
prove that it is all but recession proof. Industry giants
Intelsat, SES and Eutelsat all managed low single digit to
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low double digit revenue gains in Q1 of 2009 — and affirmed
strong guidance for the balance of the year.

None of this is to deny that the overall economy, and part of
telecomm as well are experiencing real pain. The common theme
that runs through the facts I've layed out is that final demand for
telecomm services remains robust — and that strong players with
access to financing can grow in this environment. With lots of
capital looking for a good home in these uncertain times, we do
expect results like those above to attract it — with positive effects to
be felt throughout the ecosystem and supply chain.

By John Stone
Near Earth LLC
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IMPORTANT DISCLOSURES AND INFORMATION ABOUT THE USE OF THIS
DOCUMENT:

Near Earth, LLC ("Near Earth") has published this report solely for informational
purposes. The report is aimed at institutional investors and investment professionals,
and satellite, media and telecom industry professionals. This report is not to be
construed as a recommendation or solicitation to buy or sell securities. The report was
written without regard for the investment objectives, financial situation, or particular
needs of any specific recipient, and it should not be regarded by recipients as a
substitute for the exercise of their own judgment. The content contained herein is based
on information obtained from sources believed to be reliable, but is not guaranteed as
being accurate, nor is it a complete statement or summary of any of the markets or
developments mentioned.

The authors of this report are employees of Near Earth, LLC, which is a member of
FINRA. The opinions expressed in this report accurately reflect the personal views of the
authors but do not necessarily reflect the opinions of Near Earth itself or its other
officers, directors, or employees.

The portions of this report produced by non-Near Earth employees are provided simply
as an accommodation to readers. Near Earth is under no obligation to confirm the
accuracy of statements written by others and reproduced within this report.

Near Earth and/or its directors, officers and employees may have, or have had, interests
in the securities or other investment opportunities related to the companies or industries
discussed herein. Employees and/or directors of Near Earth may serve or have served
as officers or directors of companies mentioned in the report. Near Earth does, and
seeks to do, business with companies mentioned in this report. As a result, Near Earth
may have conflicts of interest that could affect the objectivity of this report.

This report is subject to change without notice and Near Earth assumes no responsibility
to update or keep current the information contained herein.

Near Earth accepts no liability whatsoever for any loss or damage of any kind arising out
of the use of all or any part of this report.

No part of this report may be reproduced or distributed in any manner, via the Internet or
otherwise, without the specific written permission of Near Earth. Near Earth accepts no
liability whatsoever for the actions of third parties in this respect.



